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Attorneys Sarah Sawyer and Russell Berger of Offit Kurman discuss negotiations in business and legal disputes, including 
mediation and litigation. They cover preparing before negotiating. They involve weighing the strength of your facts and legal 
position alongside the other side’s motivations and constraints as well as setting realistic expectations and building leverage. 
You should be willing to walk away. Finally, they discuss patience and mental preparation which will help you manage 
pressure and reach a workable resolution.
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